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Internet Drives Success for Small 
Businesses Around the World  
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Gary Vaynerchuk 
Å Born 1978 in Babruysk, BEL 

Å Owner of family-run liquor store Wine 

Library in New Jersey 

Å Star of video blog about wine 

Å CEO of VaynerMedia agency 

Å Author of 2 books, both on the New York 

Times Bestseller list 

 

WineLibrary.com + WineLibrary.TV 

č 50x volume through online sales 



Online Presence  

SMBs Need Premium Domains To Be 
Successful Online  

Scarcity  Growth  
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Of SMBs in 

Europe have an 

online presence  
<50%  

of all European 

businesses are 

SMBs 
99%  

Million domains 

registered  250+  

Annual growth 

rate across all 

TLDs 
11%  

Increase in sales 

volume on 

Afternic since ô07 
8x 

Growth rate  2x  

SMBs with a strong web 

presence report:  

Revenue increase  2x  

Hiring  2x  of SMBs in key 

European 

markets use 

social media  

39%  

Source:  McKinsey, 2011 



The Aftermarket Represents A Significant 
Revenue Opportunity.  
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Value of Global Aftermarket Domain Sales  

$1 billion  
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Parked and Undeveloped Domains 

Represent Huge Aftermarket Potential  

In .COM  In .RU  

Expiring 

(26%) 

Developed 

(71%) 

Undeveloped 

(29%) Developed 
 

64% 

Blank  

15% 

Targets 
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1-page 

(parked) 

21% 

Developed 

(71%) 

Undeveloped 

(29%) Developed 
 

41% 

Blank  

41% 

1-page 

(parked) 

18% 



Where are Premium Domains Bought 

Today?  
Europe 

Asia 

Oceania 

Canada 

U.S. 

Caribbean 
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https://www.tierra.net/?_sid=H5Ykvxy3CPeT3GZNeZZLfSJV01


RU-CENTER Develops Afternic 

Premium Domains Partnership  
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RU-CENTER Stabilizes and 

Increases Premium Domain Sales  

Launch Added 

suggestions  

EOY Rush Expanded 

inventory  

Rucenter premium sales revenue, 2012-2013, by month 
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RU-CENTER Premium Domain 

Sales Case Study 

Å2013 Stats:  
ï20% increase in volume 

of sales 

ï15% increase in revenue 

ïASP $1,615 

ÅSold domains include 
English and Russian 
transliterated strings 

Top 5 Most Expensive 
Domain Sales:  

Xsoft.net $8,288 

NCSP.com $6,400 

ProSoftSystems.com $4,988 

Slata.com $4,588 

Seabike.com $4,488 
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WHAT HAPPENS NEXT?  

In summary, internet users are recognizing the value of domain 

names, while their registrars and hosting providers are 

embedding premium domains into their offerings in order to 

fulfil customer needs and increase margins.  

Source: garyvaynerchuk.com  10 


